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AHHoTauusl. CTaThs MOCBSILIEHA aHAIM3Y CHEUU(PHKU IPUMEHEHHUS HHCTPYMEHTOB
M(pPOBOro MAPKETUHIA HAa POCCUHCKOM PBIHKE CKJIaJCKONW TEXHUKH, OTHOCSIIEMCS K
KalluTal0eMKoMy B2B-CerMeHTy C AIUTENBHBIM LUKIOM IPOJaX U MHOYKECTBOM
Y4aCTHUKOB NpUHATHS peuieHuil. Ha ocHoBe 0030pa cOBpEeMEHHON POCCUICKOM JnTe-
paTypsl U aKTyaJbHBIX OTPACIEBBIX AHATUTHUYECKUX MATEPUAJIOB aBTOPBI ITOKA3bIBAIOT,
4yTO 1M poBas TpaHchopMalys JOTHCTUYECKON HHPPACTPYKTYphl, pOCT €-commerce U
pacuIMpeHue CKJIaJCKUX MOIIHOCTEH (POPMHUPYIOT YCTOHYMBBIM CIPOC Ha CKIAJCKYIO
TEXHUKY M TpeOyloT mepexoja oT pparMeHTapHOTO ucnoiib3oBaHus digital-kaHanoB k
UHTEIPUPOBAHHBIM MapKETUHIOBBIM cTparerusaM. MccnenoBanue onupaercss Ha KOH-
LENTyalbHbIA aHAIN3, 4 TAK)KE HAa JIAHHBIC OJHOTO M3 KIKOYEBBIX YYACTHHKOB PBIHKA
CKJIaJICKOM TEXHHMKH, YTO IO3BOJISIET IIPOJAEMOHCTPUPOBATH Pa3jInyus B CTPYKTYype Cer-
MEHTOB T10 00bEMY MPOJAXK U YHUCITY 3aKJIFOYEHHBIX KOHTPAKTOB U 000CHOBATH HEOOXO-
JUMOCTb TITyOOKOW CEerMEHTAallMu M MepCoHATU3alMl KOMMYHUKauii. B cTatbe BbIge-
JIeHbl KJIOUEBbIE LI€TU IU(GPOBOro MapKeTHHra B JaHHOM CErMeHTe: (OpMHUpOBaHUE
JKCIIEPTHOIO MMHJKA, T€HEpalus U «II0JOTPEB» KAa4€CTBEHHBIX JIMJ0B, ONTUMU3ALIN
CTOMMOCTH IIPUBJICYCHHUSI KIIMEHTOB, ITOBBIIICHUE BOBJICYCHHOCTH U yACPKAHUA 32 CUET
IIOCTPOEHUs JOJIOCPOYHBIX IAPTHEPCKUX OTHOuIeHUH. [IpennoikeHa moosramHas Mo-
JIeNb pa3pabOTKU UHTErPUPOBAHHON LU(POBON CTpaTeruy, BKIIOYAIOIIas aHaIu3 1iesie-
BOI ayautopuu, noctaHoBKy SMART-neneil, nmpoekrupoBaHrue BOPOHKHM MPOAAXK U
KapThl KOHTEHTa, BbIOOp M uHTerpauuio kaHaioB (SEO, xoHTeHT-MapkeTHHT, SMM,
email, PPC, npodeccuonanbubie miardopmsl), a Takxke BHeapeHrne CRM u mapkeTus-
ropoii aBToMartuzauuu. [lokazaHo, 4yTO CHHXpOHM3ALMS LU(PPOBBIX MHCTPYMEHTOB C
IpojiakaMy M CEpBUCOM OOecrieunBaeT OECIIOBHBIN MyTh KIMEHTa U CO3/1aeT yCTOWYH-
BO€ KOHKYPEHTHOE IMPEUMYIIECTBO IMPOU3BOAUTENIEH M MOCTABIIMKOB CKIAJACKOM TEX-
HUKH Ha pbiHKE Poccun.

KuroueBrble cioBa: nnudpoBoii MapkeTuHr; B2B-mapkeTuHr; ckiajackas TEXHHKA; Cer-
MEHTallUsl PBhIHKA; JIUJI0OTeHepalus; KoHTeHT-MapkeTuHr; SEO; SMM; CRM; onnaiin-
MapKETIIEHCHI
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Abstract. The article is devoted to the analysis of the specifics of the use of digital
marketing tools in the Russian warehouse equipment market, which belongs to the capi-
tal-intensive B2B segment with a long sales cycle and many decision-making partici-
pants. Based on a review of current industry analytical publications, the authors demon-
strate that the digital transformation of logistics infrastructure, the growth of e-
commerce, and the expansion of warehouse capacity are creating a sustainable demand
for warehouse equipment and require a transition from fragmented use of digital chan-
nels to integrated marketing strategies. The study is based on a conceptual analysis, as
well as data from one of the key participants in the warehouse equipment market, which
allows us to demonstrate differences in the segment structure in terms of sales and the
number of contracts concluded and justify the need for deep segmentation and personal-
ization of communications. The authors identify the following key goals for digital
marketing in the B2B warehouse equipment segment: developing and strengthening an
expert image; generating and updating leads that match the ideal client profile; optimiz-
ing customer acquisition and retention costs; and increasing customer engagement
through long-term partnerships. A step-by-step model for developing an integrated digi-
tal strategy is proposed, including target audience analysis, SMART goal setting, funnel
and content map design, channel selection and integration (SEO, content marketing,
SMM, email, PPC, professional platforms), as well as the implementation of CRM and
marketing automation tools. It has been shown that synchronizing digital marketing
tools with sales stages creates a continuous process from lead generation to closing a
deal and is a sustainable competitive advantage for manufacturers and suppliers of
warehouse equipment in the Russian market.

Keywords: digital marketing; B2B marketing; warehouse equipment; market segmenta-
tion; lead generation; content marketing; SEO; SMM; CRM; online marketplaces
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Beenenue (Introduction). Iludporas
TpaHcopMaIs KUZHEACSITEIbHOCTU O0IIIe-
CTBa 3aTparuBaeT BCE €ro CTOPOHBI, B TOM
quciae MU3MEHSS CrnocoObl B3auMOJCHCTBUS
MEXIy CyOBeKTaMH pbIHKA. PBIHOK CcKkiaja-
CKOM TEXHHKH, TPAJUIMOHHO OTHOCAIIUNCA K
chepe B2B, takxke nmoaBepKeH 3TUM U3MEHE-
HusMm. Cnenududeckue ocodbeHHoctn B2B
CEKTOpa — BBICOKUI MOPOI BXO0Jla HAa PHIHOK,
JUINTEIbHBIA LUKJ IPOJAX, BBICOKAs CTOM-
MOCTb IPOAYKIIMM U MHO>KECTBEHHOCTb 1IEH-
TPOB MPUHATHUS PEIICHUN — CHHUYKAIOT CKO-
pocthb 1uppoBoi TpanchopMauu Npeanpus-
TUUA U 3PPEKTUBHOCTh KOMMYHHUKAILIUU C TO-
TpeOUTENSIMH, pabOTAIOIIMMHU Ha PBIHKE KO-
HEYHOTO MacCOBOTO MOTpebieHus. B ycioBu-
SIX BO3pacCTaloIled KOHKYPEHIMH U MEHSIO-
IIUXCS OXHUJAAHUN KIMEHTOB LU(POBON Map-
KETUHI IEpPEXOJUT OT BCHOMOTraTeIbHOMN
GYHKIIMU K CTpaTerdyeckd 3HAYUMOMY WH-
CTPYMEHTY, CIIOCOOHOMY CYIIECTBEHHO IIO-
BBICUTH 2(PPEKTHUBHOCTH OM3HECA.

Hayynas HoOBHM3HA wucciienoBaHUsA 3a-
KIIFOYaeTcsi B OOOCHOBAaHUM HWHTETPUPOBAH-
HOW Mojenu IUPPOBONH MapKETUHTOBOH
CTpaTeruu JUisl pbhIHKA CKJIAJICKOH TEXHUKU
Poccumn, yuntsiBaromieii oTpacieBble 0CoOeH-
HocTu B2B-cermeHnta (ITUTENBHBIA UK
IIPOJaXK, BBICOKYIO KalMTAJIOEMKOCTh pelle-
HUI, MHOXECTBEHHOCTb CTEHKXOJIJIEPOB) U
OCHOBAaHHOW Ha COBMEIICHUH aHAIUTUYECKUX
OTpacJIeBbIX JIaHHBIX C MPAKTUKOW KOHKpET-
HOM KOMITAHUH-TTPOU3BOJUTES.

Hean ucciaenoBanus (The aim of the
work). Llenpro craTbu sBISETCS KOMILIEKC-
HOE€ pPacCMOTPEHUE TEOPETUYECKUX U IpH-
KJIaJIHBIX aCHEKTOB peau3allii WHCTPYyMEH-
TOB LIU(PPOBOro MapKEeTHHTa B JAEATEIbHOCTU
MPEeaNpHUATHI MO MPOU3BOJACTBY, MPOJAXKE U
CEepBUCHOMY TEXHMUYECKOMY OOCITYKHBAHUIO
CKJIaJICKOTO 000pY/IOBaHUS U TEXHUKH.

Ilens uccnenoBaHus IMOCIENOBATEIBHO
JOCTUTAETCS ITyTEM PEILICHUS 3aa4:

— BBISIBUTHh TCHJICHIIMM Pa3BUTHS U OT-
paciieBble  OCOOEHHOCTH pBIHKA CKJIaJCKON
Texuuku Poccni;

— aIanTUPOBaTh WHCTPYMEHTHI IUQPO-

BOI0 MapKeTHHIa K crenu@uKe pplHKa CKJal-
CKOH TEXHHUKHU,

— MPEAJIOKUTh KOHLENTYaJIbHYI0 MO-
JieNTb  MHTETPUPOBAHHOM IMQPPOBON Mapke-
TUHI'OBOM CTpaTeruu i1 KOMIIAaHUN JAHHOTO
PBIHKA.

Marepuaabl U MeTOAbl HCCJIEA0BA-
Husi (Materials and Methods). OcHoBoit
IIPOBEACHHOIO HUCCIIENOBaHUS CTAJI KOMIIapa-
TUBHBI aHAIN3 aKTyaJbHBIX HAYYHBIX ITyO-
JMKAIMU U pe3yJbTaTOB UCCIENOBAHUM pOC-
CUICKOIO pbIHKA CKJIAJCKONW TEXHUKH, ITpaK-
THKa pealu3aliil WHCTPYMEHTOB LH(PPOBOro
MapkeTHHra Ha B2B pblHke. OMIHMpu4ecKkyro
0a3y ucciel0BaHUs JIOMOJIHSIIOT BHYTPEHHUE
JaHHBIE 10 KOJMYECTBY NPOAAXK U COOTBET-
CTBYIOIIEMY KOJIMUYECTBY KOHTPAaKTOB KOMIIa-
HUH 000 «ITogpeMHO-TIOrpy304Has
TEXHUKA.

HccnenoBanue 6a3upyercs Ha paboTax
POCCUMCKHX aBTOPOB, pPaccMaTPHUBAOIINAX
OCOOCHHOCTH  MCIIOJIb30BaHMUS  LIU(PPOBOTro
MapkeTMHra Ha B2B pblHKe B LeJIOM U Ha
PBIHKE CKJIQJICKOM TEXHHMKE KaK 4aCTHOM Cer-
MEHTE 3TOT0 pbIHKA. B 11eJ10M BOIpOCH! NpH-
MEHEeHus LHMPpoBOoro MapkeTuHra Ha B2B
PBIHKE B POCCHUHCKHMX MyOJIMKAIMSIX KOHIIEH-
TPUPYIOTCS Ha HEOOXOAMMOCTH HMHTEHCU(U-
Kallu¥ MPOLECcCOB UPPOBOI TpaHCHOpPMALIUU
B2B cekropa, KOTOpBI 3HAYUTEIBHO OTCTAET
OT TEMIIOB MPUPOCTA UCIOJIb30BaHUs LUPPO-
BeIX TexHojoruid B B2C cekrope. Bribo-
poB E.C. u Maxkapoga O.1O. (Bsibopos, 2020)
Ha OCHOBE aHaJIW3a COAEPKAHUS XOJUCTHYE-
CKOTO ONBITa KJIHMEHTA BBIABUTAIOT IIPEIJIO-
KEHHUS II0 NEPEOPUEHTALMU C MPOLYKTOBO-
LHEHTPUYHONW Ha KJIMEHTOOPUEHTHUPOBAHHYIO
CTPATETHI0, B TOM YHCIIE C UCIOJIb30BAHUEM
WHCTPYMEHTOB  IIM(PPOBOTO  MapKETHHTa.
CrpaTernyeckuM peuieHusIM Ha OCHOBE IU}-
POBBIX HMHCTPYMEHTOB MAapKETHHra B IIpO-
MBILIUIEHHOM CEKTOpe TMOCBAleHa pabora
Hlymynosoit T.H. u Jlananux E.JI. (Iymry-
HoBa, 2020). bonee moapoOHO 0OCOOEHHOCTH
pa3pabOTKU M peaau3aluyd CTPaTeTh U TaK-
TUKM MHTEPHET-MApKETHHIa Ha phlHKEe B2B
paccmotpersl B pabore HWruatwhesoii 1.B.,
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Capaesoii O.H. u 3earenunzosoit .1. (Urna-
TheBa, 2021).

bynanuesa JI.B. B cBoel crarbe IO-
IpoOHO paccMoTpena ucnoib3oBanue digital-
MapKeTHHIa B YCJIOBMSIX CIIO)KHON 3KOHOMHU-
YEeCKOH CUTyalluM, BBI3BAHHOM CaHKIMSIMHU,
BBEJICHHBIMM €BPOIECHCKUMHM CTpaHaMU U
CHIA (bynannesa, 2023). OcHOBHOE BHHMa-
HUE PEKOMEHAYeTCs YIENATh OCOOCHHOCTSM
Ous3Heca u 11eneBol aynutopuun B2B-0Openna,
BOBJICYCHHOUW B online-KOMMyHHKanuu. IOTY
K€ MBIC/Ib TOJYEPKHBAIOT aBTOPbl B CTATbe
(CrebnsikoBa, 2025), mocBsIIeHHON 0ocoOeH-
HOCTSIM TPOJIBUXKEHUSI BBICOKOTEXHOJIOTHY-
HOM mpoxykuuu Ha B2B-pbiHke, packpbiBas
HauOosee 3()PEeKTUBHBIC BUIIBI IIPOJIBHKCHUS
B 1u(hpoBOH cpee.

bosiee nmoapoOHO MpUMEHEHUE UHCTPY-
MEHTOB LU(POBOr0 MapKETHHIA PaccCMaTpHu-
BatoTca B myOmukanusax 2024-2026 ronos.
Hcnonb30BaHn0 UCKYCCTBEHHOTO HHTEIIEK-
Ta ¥ (OPMHPOBAHUIO COOCTBEHHOH 3KOCH-
CTeMbl OHM3HEeca Kak OCHOBHBIM HHCTPYMEH-
TaM MpU HOCTPOCHUN MapKETUHIOBOH CTpaTe-
run B B2B cexTtope nocssmieHa crates My-
crapunoii I'.I'. (Mycraduna, 2024). B pabote
Yepnukosoii E.B. (Yepnukona, 2025) pac-
CMOTPEHBbl COBPEMEHHBIE METO/Abl U HMHTEp-
HET-UHCTPYMEHTHI JIMJIOT€Hepaluu Kak (ak-
TOPBl POCTAa KOHKYPEHTOCIIOCOOHOCTH U
YCTOMUMBOTO Pa3BUTHS NIPEANPUATHH B chepe
B2B. Spannesa M.U. k ocHOBHBIM criocobam
MIOCTPOECHUSI MAPKETHUHIOBBIX KOMMYHHKAIUI
B B2B cekrope OTHOCUT HCHOJIb30BAaHUE
npo(eCCUOHATIBHBIX LUPPOBBIX MIATHOPM:
IIPUMEHEHNE UHCTPYMEHTOB KOHTEHT-
MapKeTUHIa, y4acTHe B MPOQecCHOHATbHBIX
HMHTEPHET-COO0IIECTBaX, MEePCOHATU3UPOBAH-
Hele digital-koMMyHUKallUK, TapreTUpoBaH-
Has peKkjiaMa, JIEMOHCTpAlusi DSKCIEePTU3bI
(Spanuesa, 2025).

OKcnepTHBIA B3IV Ha TpeHabl B2B-
pbiHKa B ctaThe A. bonnpipesoii (bonasipesa,
2025) KOHIIEHTpUPYETCS Ha TOM, 4YTO IUPPO-
BbI€ TEXHOJOTHMH M3 «OIIHUW» CTadu 00s3a-
TEJIbHBIM YCJIOBHEM. OTOT TE3UC MOATBEP-
J)KIaeTcs JTaHHBIMU 0 pocre B2B-

MapKeTILJIEHCOB, YTO BEJET K CMEHE MOKYyIa-
TEJIHLCKOTO MOBENEHNS U aJalTaluid K HOBBLIM
U (POBBIM TEXHOJIOTHSIM MAapPKETHHTA.

O030p COBpPEMEHHBIX OTEYECTBEHHBIX
WCCIIeIOBAaHUN UG POBOTO MapKETHHTa B
B2B-cekTope mo3BOJISIET 3aKIIOYUTh, YTO OC-
HOBHBIM HAINpPAaBJIICHUEM Pa3BUTHS SBIISCTCSA
nepexos, oT (GparMEeHTapHOTO MPUMEHEHUS
OTJIENIbHBIX WHTEPHET-MHCTPYMEHTOB K IIO-
CTPOCHHIO IETOCTHBIX IU(PPOBBIX 3KOCUCTEM,
HalleJICHHBIX HAa TeHEpaIMIO U Pa3BUTHE Kaye-
CTBEHHBIX JIHJIOB (aKTyaJIM3UPOBAHHBIX I10-
TeHIHATLHBIX KJIMCHTOB), ITOBBLIIIEHHE
YCTOWYMBOCTH OTHOIIEHMH C KIHEHTaMHU
Y UHTETPAINIO0 MAPKETHHTA B CTPATETUYECKOE
yIpaBJICHHUE MIPOMBIIIICHHBIMU
IPEANPUITHIMHU.

Pe3yabTaThl Hccie0BaHUA U UX 00-
cy:xknenue (Results and Discussion). Ocnos-
Hble MEeHOCHYUU PAa38Umust PblHKA CKIAOCKOL
mexnuxu Poccuu. PpiHOK ckiamoB B Poccun
nepeKuBaeT OypHYI TpaHCHOpMAIUIO: C O
HOUM CTOPOHBI, TOJIbI aKTUBHOTO POCTa JIOTH-
CTHYECKON HMHQPACTPYKTYyphl, €-commerce u
CIpoca Ha pacupeneauTeNbHble MOITHOCTH, C
JIPYTOM, >KECTKHME BHEIIHUE YCJIOBHS, YXOJ
3amajgHbIX OpeHIO0B, POCT 1ieH, AeULUT Kaj-
poB. B coBokymnHOCTH JaHHbIE (PAKTOPBI IPHU-
BOJAT K TOMY, UYTO CKJIAJCKas TEXHUKa pac-
CMaTpUBAETC HE KAaK BCIOMOTaTENbHBIN
9JIEMEHT, a KaK KIIOYEeBOM KOMIIOHEHT TEXHO-
JIOTUYECKONW MOJIEPHHU3AIMUA CKJIQJCKON WH-
(bpacTpyKTyphl. YCTOWUYUBBIM PpOCT MPOJAK
BO BCEX CErMEHTAaX CKIAJCKOM TEXHHKH OBbLI
3aukcupoBan B 2023 roay ¢ mocienyromei
MOJIOKUTENBHOW JUHAMUKOW B MIEPBOM MOJY-
ronuu 2024 rona. Poct cripoca Ha CKIIaJCKYIO
TEXHUKY aHAJIUTHKU CBSI3bIBAIOT MPEXKJIE BCE-
ro C PE3KHUM POCTOM W Pa3BUTHEM OHJIAH
TOPTOBJIH, TPEOYIOIIEH MOJIEPHU3AINH CYIIe-
CTBYIOILIUX M CTPOUTEIHCTBA HOBBIX pacipe-
JEUTENbHBIX MYHKTOB M CKJIAQJCKUX KOM-
mwiekcoB. B 2025 r. pelHOK OamaHcupyer
MEXIy CTaOUJIBHBIM CITPOCOM U OXKHJIAHHEM
«TEXHOJIOTUYECKON PEBOJIONHNN» — POOOTH-
3aI[i¥, aBTOMATH3aIllUH, HIEKTPUPUKAIIH.

OO0uuii 00beM CKJIAACKMX MOIIHOCTEH
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B Poccun B 2025 roay cocTaBisieT mopsiaka
64,6 maa M*> (puc. 1). Ilpu 3TOM akTUBHOE
CTPOUTENIBCTBO CMEILAETCSl B CTOPOHY TOYeU-
HbIX Build-to-Suit-mpoekToB 1Mo KOHKPETHBIX

60%
40%

+18%
20%

10%

0%
2022

3aka3uukoB. B 2023-2024 rogax uMnopT BU-
JIOYHBIX TIOTPY3YUKOB, MITA0ENEPOB, APYTUX
BUJIOB TEXHUKH CYIIECTBEHHO BBIPOC: IIO-
CTaBKHU yBeJINYWINCH Oosee ueM Ha 50%.

+50%

+51%

2023 2024

Puc. 1. /lunamuka umnopma cknaockou mexnuku ¢ Poccuu
(ucmounuk: https://cknaomck.pp/kak-menyaetsya-rynok-skladskoj-te-niki-v-rossii-trendy-2025-i-
prognoz-na-2026)

Fig. 1. Dynamics of warehouse equipment imports in Russia
(Source: https://cknaomck.pgp/kak-menyaetsya-rynok-skladskoj-te-niki-v-rossii-trendy-2025-i-
prognoz-na-2026)

[To pganHbiM aHanmuTuku canta «PBK
koMmanum» (Kak MeHsieTcst phIHOK CKIIaJICKOM
texuuku B Poccuu..., 2025), oTpacib 1eMoH-
CTPUPYET YCTOWUYMBYIO TOJIOKUTEIBbHYIO JH-
HaMHKYy, HECMOTpS Ha CAHKIIMOHHOE JaBJie-
HUe. PBIHOK CKIJIaJICKOW TEXHUKHU KaK CETMEHT
B2B prinka o6nagaer Bcemu ero creunpuye-
CKMMHM  XapaKTEpPUCTUKAMU:  JUTUTEIbHBIM
IHUKJIOM TMpOAaX, BBICOKOW IIEHOM MPOIyK-
LU, YYaCTHEM MHOKECTBA CTEHMKXOJIEPOB B
MPUHATANA PEIICHUS O TMOKYIIKE, MOCIEAYI0-
mee JOJNTOCPOYHOE TEXHUYECKOE OOCTyKu-
BaHHE mpenMera caenkd. OmHako mudpoBas
TpaHcopmaius 3aTpoHylia HE TOJBKO HETo-
CPEIICTBEHHO TPOU3BOACTBEHHYIO Cchepy W3-
TOTOBJICHUS CKJIAJCKON TE€XHHKHU, HO U HU3Me-
HUJIA MApKETUHTOBBIC CTPATETHH TMPEIIPHS-
TUH, CMECTHUB akIeHT B cdepy UudpoBBIX
MapKETUHTOBBIX KOMMYHHKAITUH.

B oTnuune oT ppiHKa KOHEYHBIX MOTpe-
oureneii, B2B-cerment Tpebyer Oonee uH-
TEHCHUBHBIX KOMMYHHUKAIUN JIJIs1 COBEPILIECHUS
CHCIIKH, YTO JEMOHCTPUPYIOT pe3yJIbTaThI
CpPaBHEHUsI CETMEHTAIMU LIETIEBON ayJUTOPUU

10 00BbEMY TIPOJIaAXK C CErMEHTAIUEH IeIeBOM
ayJIMTOPUU IO KOJIMYECTBY KOHTPAKTOB, IO-
CTPOECHHBIE N0 (PAKTUUECKUM JaHHBIM OJIHOTO
U3 BEeIyIUX UrpokoB B2B-pbIHKa cKilafckoit
texuuku OOO  «IlompeMHO-TIOTpY30UHAS
TeXHHUKa» (puc. 2).

OMOIMOHATBHBIA TOAXOJ, XapakTep-
HBI /1711 phIHKA KOHEYHOro MOTpeOsIeHus, B
B2B-cexktope 3amemaercs painMOHaIbLHBIM
00OCHOBaHHMEM II€JIECOO0PA3HOCTH  CAEIKU
(HazmexHOCTh, 3HEProdpQPEeKTUBHOCTb, IKO-
HOMUYHOCTb O00OPYZOBaHUs) U MOCTPOCHUEM
JIOBEpUTENbHBIX OTHOIIEeHU! (Crupua0oHOBa,
2024).

Bricokas KanMTasoeMKOCTh, TEXHHYE-
CKasl CJIOXHOCTb U Pa3HOOOpa3ue MpOayKTO-
BOM JIMHEWKH CKJIAJCKON TEXHHKH TPEOYIOT
OT IPEIIPUITUNH-KIMEHTOB yYacTHE B CHEIIKE
CHEIHAIMCTOB HECKOJBKHUX MOJpa3fesieHuH,
YTO YBEJIIMYMBAET CPOK BHYTPEHHHUX COIJIACO-
BaHUU TEXHUUYECKUX MapaMeTpOB MOJEIbHOTO
psAna ¢ y4eToM OLEHKHM OKYNaeMOCTH U aHa-
7132 COBOKYIHON CTOMMOCTH BiaJieHUsi 000-
pyZlOBaHUEM.
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Puc. 2. Coomnouwienue ce2meHmog ueneeoil ayoumopuu no 00vemy npooaxc
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mexnuxkay (ucmounuk: oannusie 000 «lloovemno-nozpy3ounas mexHuxkay)

Fig. 2. The ratio of segments of the target audience in terms of sales and
the number of contracts according to the company “Lifting and loading
equipment” (Source: data of LLC “Lifting and loading equipment”)

Cy1iecTBeHHOE 3HaU€HUE UMEET U OpH-
eHTalusi Ha OusHec-pe3ynbTar. KimeHTbI
pUOOpPETAIOT HE MPOCTO TEXHUYECKOE Cpel-
CTBO, a UHCTPYMEHT MNOBbIIIEHUS 3(p(HEeKTHB-
HOCTHU CKJIQJICKUX OIEpaluid: ONTHUMM3AIUU
JIOTUCTHYECKHUX ITPOLECCOB, YIyYILIEHUsS IIPO-
W3BOJUTENILHOCTH, COKpAIIEHUS HU3JEPKEK M
CHI)KEHHS ONEpPAlMOHHBIX PHUCKOB. [loaTomy
aKLUEHT  MApKETUHIOBBIX  KOMMYHHKAaIUH
CMEILAETCs C ONHUCAaHUS TEXHUYECKUX Xapak-
TEPUCTUK Ha JIEMOHCTPAIMI0 3KOHOMHUYECKO-
ro M OpraHu3alMoHHOro 3 dexra ot BHeIpe-
HUs 000pyAOBaHUS.

Cknazckas TeXHUKA OXBaThIBaeT OOJIb-
IOM aCCOPTHUMEHTHBIM P OT MOJyaBTOMa-
TUYECKMX MAaHUITYJIATOPOB 10O BBICOKOABTO-
MaTU3UPOBAHHBIX KOHBEHEPHBIX CHUCTEM H
POOOTU3UPOBAHHBIX KOMIUIEKCOB, Tpelyro-
IIMX BBICOKOKBATU(UIMPOBAHHON yCTaHOB-
KM, HAJIQJIKU U CEPBUCHOIO TEXHUYECKOTO 00-
cyxuBanus (Kaitpemkan, 2023). U mostomy
MOKYIIKa CKJIaJICKOTO O0OpYJIOBaHHUS BBICTY-

MaeT HE Pa30BbIM KOHTAKTOM, a HOCUT JIOJITO-
CPOYHBII XapakTep B3aUMOJCUCTBUS MEXKIY
MOCTABIIMKOM M KJIMEHTOM, BKJIIOYAIOILIETO
o0yuyeHHe OIepaTopoB, MOCTrapaHTHIHOE 00-
CIIy’)KMBaHHe, [TOCTaBKy 3amyacTeil, MoJepHu-
3anui0  000opyAoBaHMs. 3ajada IUQPPOBOro
MapKEeTHHTa — MOAJIEPKUBATH ITOT KOMMYHH-
KAlIMOHHBIA TPOLECC Ha MPOTSKEHUU BCETO
KU3HEHHOTO 1IMKJIa TPOAYKTA.

OtpacneBast cnernuduka IesSTEIbHOCTH
KJIMEHTOB, MPEACTaBISIOIUX MPOU3BOICTBO,
PUTEIII, DBJIEKTPOHHYIO KOMMEPLHIO, JIOTH-
CTHKY, TOPTOBYIO JESTEIbHOCTb, CEIbCKOE
XO3SICTBO U T.J., IPOSIBISIETCS B COBEPILIEHHO
pa3UUYHBIX TpeOOBaHUAX K (PYHKIIMOHATY,
HAJEKHOCTH, APrOHOMUYHOCTH CKJIAJICKOTO
obopynoBanusa. Takoi muddepeHMpoBaH-
HBIM MPOQHIIb KOHTPAreHTOB TPeOyeT MpoBe-
JI€HUS] TOYHOM CEerMEHTAIlMH I1IeJIeBbIX MOoTpe-
outeneil ¥ MepCOHATU3ANNA MAPKETUHTOBBIX
KOMMYHHKAIUH I KaX/I0r0 CerMeHTa Iiese-
BOU ayIUTOPHHU.
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CyuiecTByrone TEXHUYECKHE CTaH-
JIapThl U HOpMATHBHBIE TpeOoBaHUs K 0e3-
OIIACHOCTH TPYJla, KOJIOI'MYECKHE perjaMeH-
Thbl, PETYJUPYIOIINE JESATEIBbHOCTh KIIMEHTA,
YUUTBIBAIOTCS B CHELU(PUUECKUX XapaKTepH-
CTHKaX MPOAYKIMH U JOJKHBI OBITH BKIIIOYE-
Hbl B MApKETHHIOBBII KOHTEHT KaK OJWH M3
pemraromux (GpakTopoB BeIOOpA TON HIIM MHON
MoIuGUKAMK / KOMIUIEKTallUM CKJIQJCKON
texHuku (Kak mensercs B2B-mapkeTusnr Ha
PBIHKE MOABEMHOI0 000pYyIOBaHUS M TEXHU-
ku, 2025).

[Tonnmanue >Tux xapakrepuctuk B2B-
CeKTOpa sBisIeTCS (YHIAMEHTAIBHBIM IS
pa3paboTku 3pheKTUBHON ITUGPOBOA MapKe-
TUHIOBOM CTpaTeruu, CIOCOOHON HE TOJBKO
[IPUBJICYb BHUMAHHUE NOTCHIMAIbHBIX KIMEH-
TOB, HO U IIPOBECTU UX YEPE3 BECh CIIOKHBIN
IyTh IPUHATHS PEILICHUS O 3aKYIIKE.

Ocobennocmu npumenenus yu@poeozo
MapKemuHea Ha poiHKe CKIAOCKOU MEXHUKU.
Jlia omnpeneneHuss cneqUpUKA TPUMEHEHUS
U(GPOBBIX UHCTPYMEHTOB aBTOPBI UCIOJIb30-
BaJM JENYyKTUBHBIM NOAXOZ, HPU KOTOPOM
o01ye MoJoKeHUs: LHU(POBOr0 MapKeTHHra
aJanTUPYIOTCS K YHUKaJIbHBIM YCJIOBUSAM
B2B-cermenTa ckiIaacKol TEXHUKH.

MeTtofo50rus  BKJIIOYAET CJENYIOIINE
JTalbl:

1. AHanu3 KIIIOYEBBIX XapaKTEPUCTUK
pBIHKA: WAEGHTHU(QHUKAIMS BHYTPEHHUX U
BHEUIHUX (AKTOpPOB, BIMSIOMIMX HA Mapke-
TUHTOBYIO JESTEIbHOCTB;

2. ®opMmynupoBaHue Ieieil nudpoBon
MapKETUHTOBOI CTpaTeruy;

3. BeiOop mHCTpymMeHTapusi HUPPOBOi
KOMMYHHUKaIlMM M 00OCHOBaHUE HUX 3(pdek-
TUBHOCTH JJIs1 clienu(pUYecKuX noTpedHocTen
PBIHKA CKJIAJICKON TEXHUKH;

4. Pa3zpaboTka MHTETPUPOBAHHOW Map-
KETUHTOBOU cTpareruu: (popMupoBaHUE KOH-
LENTyaJbHOU MOJENIH, ONPEIENSIONIEd Mpo-
¢buab BOPOHKH MPOAAXK, ONTUMAIbHOE coye-
TaHME KaHAJIOB KOMMYHHKAIMi, ¢opmar u
TEMaTUKy KOHTEHTA.

D¢ dexTuBHas 1UPpoBas MAPKETHHIO-
Bas CTpaTerusi JOJbKHA OBITh HalpaBieHa Ha
JOCTH)KEHHE KOHKPETHBIX, M3MEPUMBIX Oun3-
Hec-1eniedl, (opMUpOBaHHE U YKpeIieHHe

sKkcnepTHoro wumumka. Llenp peanusanum
nu(ppPOBO MAPKETUHTOBOM CTPATErHU COCTO-
UT B MO3UIMOHMPOBAHUM KOMIIAHMM KakK JIM-
Jiepa MHEHUHM M HaJEXKHOI0 dKCIepTa ¢ JOKa-
3aHHON KOMIIETEHIIMEH B 001aCcTH JIOTUCTHYE-
CKHMX M CKJIQJICKUX PEILICHUM.

[Ipemyiaraemas MeTo1070THS O3BOJISAET
BBICTPOUTH T€HEPALMIO BBICOKOKAUYE€CTBEHHBIX
JUJ0B — MOTEHUHUAIBHBIX KIIMEHTOB, KOTOPbIE
COOTBETCTBYIOT MPOMWIIO HICATBHOTO KIIHU-
enta (Ideal Customer Profile, ICP) u nemon-
CTPUPYIOT SIBHOE HAMEPEHUE K MOKYIKE WIIN
MOMCKY PELICHHs MO0 ONTUMM3ALUU U MOJEP-
HU3ALUA HMEIOLICHCS CKIIAJICKON TEXHUKH.
OTU JuAbl JOJKHBI OBITH «IOJOTPETHI» —
KOMMYHUKAIIMOHHO MOATOTOBJIEHBI NIEpe] Me-
penaueri B otaen nponax (Tenmmenmuu B2B
MapKeTHHra..., 2020).

NuctpymenTsl 1udpoBOoro MapkeTuHra
MO3BOJISIFOT ~ ONTHUMU3UPOBATh  CTOMMOCTD
NPUBJICYCHHS KIIMEHTa B IPOLIECCE peaau3a-
UM MAapKETUHIOBOM KOMITAHUU 3a CUET TOY-
HOT'O TapreTUHTa, TMOKOCTU U ONEPATUBHOCTH
HACTPOUKHU LU(PPOBBIX KaHAJIOB KOMMYHHUKa-
uuid. BO3MOXHOCTh MNPAaKTUYECKH MIHOBEH-
HOM CMEHBI coJiep>kaHus U popMara KOHTEHTa
B IIU(POBHIX KaHaIaX KOMMYHHKAIUI 1MO3BO-
JS€T TOBBIIIATH BOBJIEYEHHOCTh ILIEJIEBOM
ayJAUTOPUU M YJEPKUBATH CYILIECTBYIOLINX
KJIMEHTOB 3a CYET HENPEPBIBHOMN MPEIMETHOMN
KOMMYHHKAIIH, UHPOPMUPOBAHUS O HOBBIX
NPOAYKTaX M CEPBHUCHBIX NPEIIOKECHUSX,
CTUMYJIMPOBAHUS IIOBTOPHBIX MOKYIOK U
KpOCC-IIPOJIAXK.

B npornecce koMMyHHKAUU UG POBHIE
WHCTPYMEHTBI COOMpPAIOT U aHAIM3UPYIOT
OTPOMHOE KOJMYECTBO JAHHBIX O MOBEIECHUHU
KJIMEHTOB, UX MPEANOYTEHUSIX U PEakluu Ha
CMEHY PBIHOYHBIX TEHACHLHW, UTO SABISETCA
OCHOBOHM 11 MPHUHATHS CTPATETHYECKUX pe-
LIEHUI N0 aJanTaluy IPOJIYKTOBOU JIMHENKH,
pa3paboTKe CEpBUCHBIX MPEIIOKEHUN U KOP-
PEKTHPOBKE MapKETUHIOBBIX cTparerui. Jlo-
CTHDKEHHE JTUX IleNiell obecreuynBaeT KoMIa-
HHM YCTOMYMBOE KOHKYPEHTHOE MpeuMyIle-
CTBO M CIOCOOCTBYET JO0JTOCPOYHOMY POCTY
(Mapxketunr B B2B..., 2024).

Bre16op u agantanus nudpoBhIX MapKe-
TUHTOBBIX MHCTPYMEHTOB JIOJDKHBI OBITH 00Y-
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CIIOBJIEHBl CHEUU(UKON pBIHKA CKJIAJACKON
TEXHUKH U HAIpPaBJIEHbl HA JIOCTU)KEHUE BbI-
HIeyKa3aHHBIX CTPATErNYECKUX LIETIEH.

D¢ dextuBHas 1MpOBas MAPKETHHIO-
Basl CTpaTervsi Ha pbIHKE CKJIAJICKOM TeXHUKU
TpeOyeT CHUCTEMHOTO M HWHTETPUPOBAHHOTO
MI0JIX0/1a, KOTOPBIH MOYKHO IpEACTaBUTHh B
BU/JIE CJIEAYIOIIUX TAIOB:

1. JletanbHblid aHAIK3 1IEJIEBOM ayIUTO-
pUM M CerMEHTalus: CO3JaHUE MOJIPOOHBIX
npoduiell uaeaabHbIX KIMEHTOB U «IIEPCOH
MOKyHaTeaei» s KaKJoro KIYeBOro Cer-
MEHTa (HampuMmep, JIOTUCTUYECKHH oreparop,
MIPOU3BOJUTENb MPOIYKTOB MUTAHUS, PUTEH-
nep). Co3nanue npoduiis BKIIOYAET OIpese-
JIeHUe JieMorpauueckux JaHHbIX, JOJIK-
HOCTHBIE 00513aHHOCTH, «00IM» NOKyHaTese,
LeNIM, KaHajbl MOJydyeHUus HUHPOpMaLUU MU
IPOLECC IPUHATHS PELLICHUI;

2. IlocranoBka SMART-meneii: ¢op-
MYJUPOBaHUE KOHKPETHBIX, U3MEPHUMBIX, J10-
CTH)KUMBIX, PEJIEBAHTHBIX U OIPaHUYEHHBIX
[0 BpEeMEHM ILiesiell (Hampumep, «yBeJIUYHUThb
KOJIMYECTBO KBATH(PHUIMPOBAHHBIX JUIOB Ha
25% B TedyeHwe creAyrmMx 12 mecsiesy,
«cHm3uth CAC Ha 10%»);

3. Pa3zpaboTka BOPOHKH MPOJAX U Kap-
Thl KOHTEHTA: BU3YyaJIu3alus MyTH KJIMEHTa OT
OCBEJIOMJIECHHOCTH /10 TOKYIKH M JIOSUIBHO-
ctu. [l Kakaoro srana BOPOHKU OIpeaess-
eTcs HEOOXOJUMBIH THUI KOHTEHTa M KaHaJbl
€ro paclpoCTpaHEHUs], OTBEYAIOIIUE Ha BO-
IIPOCHl U 3aKPBIBAIOIIME BO3PAKEHUS IOTEH-
LUATbHBIX KIINEHTOB;

4. BeiOop u uHTErpanus HuppoBbIX Ka-
HaJIOB: OIpe/IeJIeHHE ONTUMAIbHOIO COYeTa-
HuUs  uHCcTpyMeHTOB  (SEO,  KOHTeHT-
MapkeTtusr, email, SMM, mnnaTtHas pexiama)
U UX MHTETpallUsg B €IUHYIO CHCTEMY JUIS
OecuioBHOW mnepenayu MHGOpMalUUKd U B3au-
Monericteus (Tennenuun B2B  mapkerun-
ra..., 2020);

5. Buenpeane CRM u aBTOMartuzamus
MapKeTHHIa: CHCTEMHOE  MCIOJIb30BAaHUE
CRM u WHCTpYMEHTOB MAapKETHMHITOBOM aB-
TOMATHU3alMK I YNPaBICHHUSI B3aMMOOTHO-
HIEHUSIMH C KIIMEHTaMH, MepCOHAIN3UPOBaH-
HBIX PacChbUIOK, CKOPUHIA JUAOB U OTCIIEKH-
BaHUS UX MOBEJCHMUS;

6. MHaTerpaius MapKeTUHra M MpoJIaxK:
YCTAaHOBJIEHHE TECHOIO  B3aUMOJCHCTBUS
MEXAY OTAeNaMH, BKIIOYas COBMECTHOE
onpejesieHue KBaTU(UKAUKA JUAO0B, OOMEH
uHbopMalMeil W corjacoBaHue Lenel i
o0ecrieyeHnsT HENpPEepHIBHOCTH TIpolecca OT
JUAOTEHEpaIu 10 3aKPbITUS CIEIKH;

7. I10CTOSIHHBII MOHUTOPHUHI, aHAJIUTH-
Ka U ONTHUMH3ALMUsl MAPKETHHIOBBIX 3aTpart:
PEryJISIpHBIM cOOp U aHaU3 KIIOYEBBIX MET-
puk (Tpaduk, KOHBEpCHS, CTOMMOCThH JHJA,
ROI kammnanuii, NPS). Ha ocHoBe mnoiyuen-
HBbIX J@HHBIX MPOU3BOJIUTCA KOPPEKTUPOBKA
CTpaTeruy, TECTUPOBAHUE HOBBIX MAapKETHH-
TOBBIX THIOTE3 UM IUPPOBHIX KaHAIOB KOM-
MYHUKAIMM, ONTUMHU3AIMSA TEKYIIMX Kamra-
nuii (Kaiidemkan, 2023).

Kmrou x ycrexy B mupoBOM Mapke-
TUHTe Ha B2B-ppiHKE CKIQJCKOW TEXHUKH
3aKJIFOYAeTCs HE B HCIOJb30BaHUU OT/AEIb-
HBbIX Pa3pO3HEHHBIX HMHCTPYMEHTOB, a B HX
IrPaMOTHOM COYETAaHUU U IIyOOKOW MHTerpa-
UMM B eAuHyro cucreMy. Llenp Takoil mHTe-
IpaliOHHON IU(PPOBOH MApPKETHHTOBOW CH-
CTeMBbl — CO3[1aTh OECIIOBHBIN, JIOTUYHBIA U
MIEPCOHAIM3UPOBAHHBIM MYyTh KJIMEHTa OT
IIepBOro 3HAKOMCTBA ¢ OPEHJ0M J0 CoBepIlIe-
HUSI CIIETIKU U TIOCJIETPOAAKHOTO OOCITYXKU-
BaHUsA. PaccMOTpUM €€ OCHOBHBIE KOMIIOHEH-
ThI O0J1ee TOIPOOHO.

1. OnTumanbHOE COYETaHHE HHCTPY-
MeHTOB Lu@dpoBoro mapkerunra. Ha cocras
KOMIUIEKCa U(POBBIX HHCTPYMEHTOB BIUSET
npoune 1eNeBOM ayJIuTOpPUH, XapaKTepu-
CTHKa U crenuduKa KOHKPETHOTO MPOIYKTa U
OKHJ]aeMOe 1IeJIEBOE JIEWCTBUE B pE3yJbTaTe
MapKETUHIOBON KOMMYHUKAIIMH.

Ha panHux cranusx B3auMOIEHCTBUS C
neneBoilt ayautopuit («OCBEIOMIEHHOCTBY)
onHOBpeMeHHO ucnoyb3yioTcss SEO (undop-
MAaIOHHBIE 3arpochl, 0030pbI, CpaBHEHHS),
KOHTEHT-MapKeTHHT (cTaThH, 0030psl), SMM
(pacpocTpaHeHHE KOHTEHTa, OSKCIEePTHOE
MO3UIIMOHUPOBAHKE) U TapreTHpOBAaHHAS pe-
KjlaMa B COILCETAX Ui MPOJBHKEHUS
KOHTEHTA.

[Ipumep: mpu BBIBOZE Ha PBIHOK HOBOU
JUHENKU 3JIEKTPUUECKUX MOTPY3UYHMKOB HE0O-
X0auMo yepe3 coocTBeHHbIN Telegram-kanan
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U TapreTupoBaHHyl0 pekiamy B VK, Haue-
JIEHHYIO Ha PyKOBOJAMTEJEH CKJIa/l0B, aKTUBH-
3upoBaTh SEO-ONTUMU3UPOBAHHBIE CTaThU O
IIPEUMYIIECTBAX 3JEKTPUUECKON TEXHUKU B
CPAaBHEHMH C JIU3€JIbHON TEXHUKOM, IyOIHKO-
BaTh [IPUMEPBI SKOHOMUH 3KCILTyaTallMOHHBIX
pacxoJoB, MOKPHIBAIOIIUX B CPEIHECPOUYHOU
IIEPCIIEKTUBE 3aTpaTbl Ha IPUOOpEeTEeHUE
IEKTPUUECKON CKIAJCKOW TEXHUKH.

Ha cramuu dopmupoBanust uHTEepeca u
paccMOTPEHMsI KOHKPETHBIX aCCOPTUMEHTHBIX
Mozenel («BoBnedueHue») OIHOBPEMEHHO
ucnons3ytorcs PPC (kommepueckue 3ampo-
Cbl), email-mapkeTHHT (CerMEeHTHPOBAaHHBIE
pacchlUIKK), KOHTEHT-MapKeTUHT (KeWchl, ne-
MOHCTpali) U UHTEPAKTUBHbBIE MHCTPYMEH-
Thl, TIO3BOJIAIOLIME HAa BBHIOPAHHOH KOM-
IUIEKTAllMM MPOJYKTa paccyuTaTb SKOHOMMUIO
Ha OIEPaLMOHHBIX M3AEPIKKaX, TOXO0J OT IO-
BBIIICHHSI TTPOU3BOIUTEILHOCTH U (P PeKTrB-
HOTO YINpaBJIEHUS] MaTE€pUAIbHBIM CKJIaJCKUM
MIOTOKOM U T.J. (KOH(UTYpaTOpbl, KaJIbKYJIs-
topsl ROI).

[Ipumep: yuTartenn crared O Ipeumy-
IIeCTBAX  JJEKTPUYECKUX  IOrPY34YHUKOB
(ompenensiemMble O TPOCMOTPaM COOTBET-
CTBYIOIIIMX CTPAHHUI[ caliTa WIM KaHajia) Io-
Jy4aroT Ha email npurnamienue Ha BeOHHAp,
IJie IeTaJIbHO pa30uparoTcs TEXHUYECKHe Xa-
PaKTEpUCTUKN KOHKpETHBIX Moaeneid. PPC-
KaMIIaHUM JIOJDKHBI OBITh OPUEHTHPOBAHbI Ha
3aMpochl «KYIMUTh JIEKTPUUECKUH MOTpy34HUK
[Mozens]», BeAylIe Ha NMPOLYKTOBBIE CTpa-
HUIIBI C TOAPOOHBIMH omnucaHusMu u 3D-
KOH(HUTYypaTOpoM.

JUid mpUHATUS pelIeHHs U KOHBEPCHUU
(«Pemienue») OJIHOBPEMEHHO HCIIOJIB3YIOTCS
PPC (peraprerunr), email-mapketunr (miep-
coHanbHble npemioxkenus), CRM (ynpasie-
HUE JIUJaMH, TEePCOHAIM3UPOBAHHOE OOIIe-
HUE) U KOHTEHT-MAapKETHHI (TE€XHUYECKHE
[acrnopTa, KOMMEpYECKHE MPEIOKEHHS).

[Ipumep: monbp3oBarenu, KOTOpbIE MpPoO-
CMaTpUBAJIHN OIPENEICHHBIE MOJENH IOIpy3-
YIKOB Ha cailTe, MoJIy4aloT TapreTHPOBaHHbBIE
peKiIaMHble OOBSABICHUS C TNPEATIOKECHUEM
«Cxuaka 5% Ha mepBbId 3aKa3 3JeKTpUye-
ckoro morpy3uuka» umu «llepconanbHas
KOHCynbTanusi uHxeHepa». B CRM wmene-

JDKEp BUJAWT, KAKME MOJAEIN CMOTpPEN KIIHEHT,
U MOXET MPEeUIOKUTh MaKCHMaJbHO pelle-
BAHTHOE pEILIEeHHE.

2. Unrterpamusi B €IMHYI0 SKOCHUCTEMY.
D¢ hEeKTUBHOCT, M PE3yJbTaTUBHOCTH M-
pOBOrO MAapKETHHra JOCTHIaeTcsi 3a CueT
CHUHXPOHM3ALUU BCEX KAHAJIOB U CHCTEM.

CRM-cucrema (Customer Relationship
Management): BBIIOJHSIET (QYHKLHIO LIEHTpa-
JU30BAaHHOTO XpaHWIMIIA BCEX JaHHBIX O
KJIMEHTaX M JHuAaX, (QUKCUPYET HCTOUHUKHU
TpaduKa, UCTOPHUIO B3aUMOACUCTBUI, MOKYTI-
KU, 3aIpOCHI.

3ajaya MHTErpanuu: Bcsl MH(OpManus
u3 pexnamubix kabunetoB (PPC, Taprerunr),
BeO-anamutukn  (SEO, koHTEHT), email-
cepBUCOB U (hopM Ha caiiTe JOKHA MOCTY-
natb B CRM.

[Ipumep: xoraa KJIMEHT, MPUILEAIINNA C
PPC-kamnanuu mo 3ampocy «apeHza mrade-
aepa», 3anoiHseT GopMy Ha caiiTe, ero AaH-
Hele nomanaioT B CRM. Menemxep BUAMT,
YTO KJIMEHT NpHILIEN U3 KOHTEKCTHOW peKia-
MBI, UHTEpPECOBAJICS IITabeIepaMu, BO3MOXK-
HO, ckayall «PyKOBOJCTBO MO apeHje CKiaj-
CKOll TexHuknW» (uHpopmanus u3 email-
TPEKHHIra). OTO JeHCTBHE MOTEHIHAIBLHOTO
KJIMEHTa TO3BOJISIET MEHEKepy HaudaTh pas-
rOBOp NPEAMETHO, a HE C HYJISL.

Be0-ananutuka (Google Analytics, SH-
nekc.MeTpuka): BBINONHAET (QYHKIUIO OT-
CIIe)KMBaHUsl TOBEJEHUS I0JIb30BaTele Ha
caiiTe, aHajaM3a MCTOYHUKOB Tpaduka, KOH-
BEPCHUH.

3aaua MHTETpalMu: JaHHblE U3 BeO-
AQHAINTUKKA JOJKHBI mepenaBaTbesi B CRM
JUIS TIOCTPOEHHUS TOJHOTO MpOopuiIsl KIMEeHTa
U JaJbHEWIIEH ONTHUMHU3alMd MAapKETUHIO-
BBIX KOMIIAHUI U COJEPKATEIbHOTO KOHTEH-
Ta.

3. becmoBHas nepenaya nHGOpMaIUH O
KJINEHTE BHYTPU KOMIIAHUU — BBIIIOJIHAET
¢byHKIMIO OobecreueHus COTPYAHHUKOB TOJI-
HOW M aKTyaJlbHOW MH(OpMaLueil 0 KIUeHTe,
BHE 3aBHCHUMOCTH OT TOTO, Yepe3 Kakoi KaHaj
KOMMYHUKaIMil ObLI MOJY4YeH NepBbIi KOH-
TaKT C KJIMEHTOM.

[Ipumep: npocMarpuBas cailT IpOU3BO-
JUTENsE KOHBEHEePHBIX CUCTEM, KIMEHT 3aIloJi-
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Hui popmy Ha ckaunBanue «Karanora pere-
Huit». MHpopMamms 06 3TOM LeIeBOM Jei-
ctBun nocrynwia B CRM-cucremy. Yepes
HEZEJ0, COIJIAaCHO CIIEAYIOLEMY 3Tally BO-
POHKM TpOAaX, KIUEHT TmoiydaeT email-
PacchbUIKy C MPUIJIAIIEHUEM Ha BBICTaBKY, 1€
OyZeT mpelcTaBlIeHO KOHBelepHOe 00opyIo-
BaHue. KilneHT peructpupyer cBoe ydacTue B
BbIcTaBKe. llepen BpICTaBKON MEHeIXep IO
IpoJaxam, rnosyuus ysegomiienue u3 CRM o
TOM, 4TO KJIMEHT OyJIeT Ha BBICTABKE M IPO-
SBJIIET MHTEPEC K KOHBEHEPHBIM CHCTEMaM,
3apaHee TOTOBUT JUIsi HEr0 NEPCOHAIU3HPO-
BaHHOE MPEJIOKEHUE U Ha3HAYaeT BpeMs JUIsl
BCcTpeuM Ha cTenae. Ha BricTaBke MeHexkep,
nMess nox pykoi mmaHmer ¢ CRM, moxer
ONEpPAaTUBHO TMOKa3aTh KIUEHTY HHTEPECYIO-
II1€ €ro MOJIENH, OTBETUTh Ha BOIPOCHI, OC-
HOBBIBAsICh HA MPEIbIIYIINX B3aUMOACHCTBU-
sIX (CKauyaHHBIN Karajor, UHTEpPEeC K Ompeje-
JICHHBIM TUIIaM KOHBEHEPOB).

[locne BbIcTaBKM Becs MH(pOpManusg o
BCTpEYE, JIOTOBOPEHHOCTSAX M JaJbHEUIINX
marax takxke guxcupyercs B8 CRM, u kinment
MOJIy4aeT COOTBETCTBYIOIIEE MHUCbMO, CTUMY-
JUPYIOLIEe MOCIENYIOIINE KOHTAKTHI.

Takas wuHTerpupoBaHHas IUppoOBas
MapKEeTUHTOBasi CHUCTeMa IMO03BoJisIeT 3¢ dek-
TUBHO IpuBJieKaTh B2B-k1MeHTOB Ha phIHKE
CKJIa/ICKOW TE€XHUKH, CTPOUTDH JOJITOCPOUHBIE,
JIOBEPUTENIbHBIE OTHOLIEHUS B YCIOBHSX IO-
CTOSIHHBIX M3MEHEHUW M BBICOKOW KOHKYpPEH-
LHH.

3akuouenue (Conclusions). Iludpo-
BOM MapKETUHI Ha PhIHKE CKJIaJCKON TEeXHU-
KM — 3TO HE MpOoCcTO HabOp MHCTPYMEHTOB, a
cTpaTermueckas HeoOXO0AUMOCTb, MO3BOJISIO-
asi KOMIAHUSM OCTaBaThCsl KOHKYPEHTOCTIO-
COOHBIMH B 310Xy HHppoBu3anuu. Dddek-
TUBHOCTh MAapPKETUHTOBBIX KOMMYHHUKAIIMA Ha
PBIHKE CKJIAZICKOW TEXHHMKH OOecreyuBaeTcs
HE 3a CUEeT IPSIMOro NEepeHOoca MAPKETUHIO-
BbIX TpakTUK u3 B2C-cepsr, a OGmaromaps
TIIATETIFHONW aJanTanuu HU(POBBIX HWHCTPY-
MEHTOB moJi ocobenHoctn B2B-cermenra.
ConepxarenbHbId  DKCIEPTHBIM  KOHTEHT,
OCBEILIAIOUINI pelleHne NPUKIAAHBIX 3a]a4
KJIIUEHTOB, TEPCOHAIIM3UPOBAHHBIE KAHAJIbI
IUPPOBBIX  KOMMYHHKAIIUA,  WHTETPAIIHs

MapKETHHIOBBIX U COBITOBBIX aKTHMBHOCTEH B
equnon CRM-cucreMe SBIISIIOTCS OCHOBOM
1u(poBOil MapKETHHIOBOH cTpaTeruu. B co-
BOKYITHOCTU Takue (akTOpbl CHOCOOCTBYIOT
JOJITOCPOYHOMY POCTY OHM3HEcCa U YCUIICHHIO
€ro KOHKYPEHTHBIX TIO3ULIMA HAa PpPBHIHKE
CKJIa/ICKOW TEXHUKH.

[lepcieKTUBHBIM HAaNpaBICHUEM J1ajlb-
HEHIINX MCCIEOBAHUN SBISETCS KOJMYe-
CTBEHHas OlleHKa (D (PEKTUBHOCTH OTIEIBHBIX
mudposeix  aktuBHOCTeW (SEO, SMM,
email-mapkerunr, B2B-mapkermuieiics u ap.)
¢ ucrojib3oBanueM mnokasareier ROI, LTV n
CAC B pa3nuyHbIX OTPaCiIEBbIX CErMEHTax
pBIHKA CKJIIAQJICKOW TEXHUKH, a TAKKE aHAJIU3
BIIUSIHUSI BHEJIPEHUSI TEXHOJOTUH HCKYC-
CTBEHHOT'O MHTEJJIEKTa U MAIIMHHOTO o0yue-
HUS Ha ONTHMM3ALMIO MPOLIECCOB JIUJOTEHE-
palyy U yrnpaBieHHs] BOPOHKON MPOJaK.

[IpennoxxenHas B paboTe KOHIENTY-
albHasg MOJENb UHTErPUPOBAHHON HUPPOBOI
MapKETHUHIOBOM CTpATETUu JUJIsl PbIHKA CKJIAJI-
CKOM TEXHHMKH MOXXET CIIy>)KUTh METOIOJIOTH-
YECKOM OCHOBOM isi pa3pabOTKH KOpropa-
TUBHBIX MporpamMMm HU(POBOM TpaHchopMa-
uMM MapkeTuHra Ha B2B-pbiHke, a Takxke
NPaKTUYECKUM HHCTPYMEHTOM JUJISl TIPOU3BO-
TUTENe W JUCTPUOBIOTOPOB TIpU BHIOOpE
INPUOPUTETHBIX  KAHAJIOB KOMMYHHUKAIIHMH,
(hopM KOHTEHTa U moka3zaTesiel 3p(HeKTUBHO-
CTH.
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